By Hope Heyman

The audiophile is a man with a mission:
he’s searching for the ultimate pieces of
audio equipment. No sacrifice is too great,
no act of faith—a sort of technological
audio-da-fe—too demanding. The
audiophile will travel the long road to the
almost-perfect audio system barefoot.
Audiophiles exist—and flourish—in New
York, one of the great audio capitals of the
world. The search starts here.

But there’s a catch. Sometimes the
purpose of the search—music itself—is
overlooked in the quest for equipment.
The gadgets and the gizmos usurp the
music and seize center stage.

“My whole life is audio. I treat it like a
mystical experience. At night, when I'm
listening to the system, I turn off all the
lights. I run the fiber optic lamp on the
subwoofer for my eyes to focus on. The
walls collapse. You're totally absorbed in
the music.” It’s Bob Katz talking, a free
lance recording engineer. In his leap of
frustration and faith from the merely good
audio system to the sublime, Katz regu-
larly rips up, alters, and modifies most of
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his equipment. :

Katz’s apartment has been conquered
by audio. He lives on the Upper East Side
in a tiny three-room railroad apartment
jammed with audio equipment, bits of
wire, clippers, and tools. The entrance
door opens onto the kitchen, which is
teeming with oscillators and tool kits. In
the center of the kitchen is a tiny table
heaped high with electronic bits and pieces
and the exposed guts of an open reel tape
recorder. Almost as an afterthought, some
of the electronics have been pushed aside
to clear an area for eating meals.

Behind the door is Katz, a young man
with light brown curly hair, who leads the
way through the kitchen and into the sec-
ond room, where his bed, tucked into a
corner, is watched over by several home
computers hooked up to monitors.

The small living room is guarded by two
huge, ghost-like draped figures in the cen-
ter of the room—speakers. Between them
is a large square box—a subwoofer. Much
audiophile equipment—like the system is
this room—is outsized.

The living room is dark. The windows
are shut and the curtains drawn on this
sunny fall day. Behind the curtains is a
four-by-six-foot plywood sheet, which
Katz says dampens low-frequency reso-
nance.

Asked why the windows are shut, Katz’s
eyes widen in surprise at the naivete of the
question. “I don’t open windows,” he says.
“Tt picks up outside noise. I just seal them
up.” :

In addition to the towering speakers,
the tiny room is filled with two rear speak-
ers, five open reel tape recorders—some of
them the size of little refrigerators—an
NAD preamplifier, a Thorens turntable,
and something called an ambience extrac-
tion system. And that’s just some of the
stuff. It’s all wired together in a tangle of
black cords—over 40 cables in all—
through a patch box. Katz figures out how

‘much all this is worth on a Hewlett-Pack-

ard programmable calculator.
“Hm-m-m, two bills for that—a lot of

‘these things are real bargains. I paid $700

for the Dahlquist speakers—.” He punches

N

in some more numbers. “We’re somewhere
around $10,000,” he says. “And change.”
Afflicted with the restless and the re-

lentless search for the best possible stereo
system, Katz has altered much of his

equipment. The speakers are covered with
bedspreads because Katz has removed the
grilles, the outside cloth covering the
speakers. He says the grilles affected the

the speakers are new tweeters, and Katz
plans to replace them eventually with rib-
bon tweeters (“to smooth out the highs”).
He has replaced the original Thorens turn-
table tonearm and frowns at his rear
speaker system, which according to him is
not up to snuff.

Katz, who by now is itching to demon-
strate his system rather than answer ques-
tions, bumps into a speaker while turning
off the lights. Immediately he drops to his
knees, pokes his head under the Indian
cloth bedspread, and makes some sort of
adjustment. This ritual done, he puts on
Carl Orff’s Carmina Burana (my request).

Continued on next page

sound, but the bedspreads don’t. Inside
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IANY VIDEO TAPE

knobs, twisting back to tweak and nudge

© 18” (Remote)

‘HR 2200 & TUNER TIMER

COLOR TV’s
SONY
12"
13” (Remote)
28” (Remote) 815
HITACHI
18” (1 yr in home service)
19" (Remote)

TOSHIBA
13!!

18” (1 yr in home service)
19” (Remote)

SHARP
19”

28

RCA
18”
19” (Remote)

ZENITH
13’!

19” 319
25” (Panorama w/telephone) 755

VIDEO HECORDERS
RCA
VET 180
VFT 190
VFT 250 /
VFT 450 '
VFT 850
VEP 170

PANASONIC
PV1270

PV1370
PV1470
PV4510

SONY
SL5000
815600
815800

JVC
HR7300

HRE700

B 98 35 238 gk

ZENITH
VR9000

VR8750

SANYO
VTC9100

QUASAR
5011 (VHS 6 Hour)

VIDEO DISC PLAYEHS

i
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VIDEO TAPES
BETA L500 $ 7.99
BETA L750 8.99
VHS 8 HOUR - 11.25
VIDEO MOVIES
X-RATE FROM $39
neeuun FROM $45

Rent any movie for $3 per day
or $10 per month

CTF 950
CTF 1250

CT 9R

SANSUI

D 95M
D 100
D 350

SHARP

RT 10

SONY
TCK 35
TCK 71

TCD 5M

TCM 5000

TEAC
CX 400
A 80 IR
Ve

SOUN

MIXERS
DSHAPER

DNE MKIi
THREE MKII
110 MKl

VIDEO GAMES

ATARI CARTRIDGES

BALLY ARCADE

BALLY CARTRIDGES
INTELLIVISION
INTELLIVISION CARTRIDGES

TELEPHONE ANSWERING

ATARI

MACHINES

SANYO
9902
9918 (Remote)

9918 R (

Remote)

RECORD-A-CALL
60A -

70A
80A
S0A

'CODE-

A-PHONE

1500 (Remote)
1550 (Remote)
1750 (Remote)

1450

PANASONIC

KXT 151
KXT 151

0
5

CARTRIDGES

ADC |
XLM MK Il (IMPROVED)
XLM MK

AUDIO TECHNICA
AT 125 LC

STANTON

681 EEE
681 EEE
881 E
881 8
680 EL

_ RECEIVERS
SANSUI '
39002 $203
48002 248
56002 280
79002 451
B8900Z 510
SONY
STRVX 3 == $201
STRVX 4 258
STRVX 5 318
STRYX 6 382
TECHNICS
SA 103 $124
SA 203 164
SA 222 194
SA 303 170
SA 424 284
SA 626 335
SPEAKERS
ALTEC LANSING
SERIES 5 $110 ea.
JBL
L 40 $160 ea.
L 50 215 ea.
MARANTZ
HD 880 szw ea.
TURNTABLES
DUAL
508-55 $111
1258-52 | 112
714 Q55 ! 205
608-55 219
THORENS
TD 104 $170 -
D 105 211
TD 126 1l 475
TECHNICS
SLB 101 $ 68
SLB 202 , 84
SLB 303 97
SL7 236 -
SL 10 340
8L 15 472
CASSETTE DECKS |
AKAI
CSM 01 $105
CSM 03 . 110
CSM 40R ' 220
GXF 80 : 303
GXF 90 383
PIONEER
CTF 650 $135
CTF 750 214

UNCLE STEVE, Inc.

Mail Orders add 10% for Shipping & Handling
| 226-4010
- 343 Canal St.

- RCA 8§

PIONEER VP1000 525
VIDEO CAMERAS
PANASONIC -
PK 801 $799

RCA
CCo11 968
JVC
GX 68U & VIEW FIHDER 3535
GX 88U

OPEN 7 DAYS

M-S 10-6 / Sun 12-5

CASH ONLY

Prices Good thru 11/11

23

$ 84
215
225

$ 99
129
189
249

$140

200
135

$125
148

-$18

47
52

31
18

Con_tinued from preceding page

He can’t sit still.-
Twisting around to play with amplifie

the ambience extractor, he’s a living re-
minder that, for audiophiles, listening to
music is a participatory event.

As I wind my way down the narrow
staircase, Katz calls after me plaintively a

sort of forget-me-not plea. “Don’t listen to

more than one audio system a day.” Katz’s
Con Ed bill last month was $129. |
@

“I’'m a reformed audiophile. I don’t
nerd out over it,” says Elliot Fishkin,
owner of Innovative Audio in Brooklyn. A
well-designed and luxurious store, In-
novative Audio—along with Sound by
Singer, American Audiophile, and Lyric Hi
Fi, among other stores—are the saltlicks of
the New York audio world. Audiophiles
tend to make weekly visits to audio stores
to touch and play with the equipment and
ask owners endless questions.

Fishkin, brown-haired, brown-eyed, is
sitting in the high-end room with his little
white dog at his feet, surrounded by Quad
ELS-63 electrostatic speakers which re-
semble large, flat wire wastepaper baskets.
His sad eyes mirror his regret over his past
audio obsession.

“Everything that came out, I would
read about. I would get everything. You'd
always want to have the best. I would lose
sleep over my system. Is it good? Does it
work right? I'd worry if the tubes were
good.” (Tubes have been replaced in most
audio equipment by solid state integrated
circuits. Many audiophiles maintain that
vacuum tube electronics have a warmer,
less harsh sound and will pay $4000 and
$5000 for the best tube gear.)

“I wouldn’t worry if the tubes were
working properly, I'd worry about the
manufacturer of the tubes and where the
tubes came from. Now I'm less material-
istic than I used to be. I realize that it
doesn’t mean much-—this stuff,” he says as
he waves a hand about his store.

Fishkin’s technician, Jay Gillman, bent
over some electronic equipment in the
back room, is also a reformed audiophite.
He chimes in. “You become jaded. You

Women uudlophlles have a difficult time fmdmg a symputhehc ear. Above Pam Peterson

lose sight of the whole reason for buying
the equipment You become more and
more neurotic.” :
“Does this take a lot of money‘?”

Jay shakes his head sadly “I emptied
out a bank account.”

“But that doesn’t mean you stop,”
Fishkin interjects. “It’s like being an alco-
holic: ™"

“You have to reach a peak,” Jay says.

“You have to burn yourself out with it.”

Jay stops, looks up from his equipment,
and smiles. “You’re talking to two re-
formed audiophiles.” |

Unlike other audiophiles and other
high-endstore owners, Fishkin believes it’s
quite possible to put together a good-sound-
ing system for $600 to $700, an indication
of his apostasy.
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“Can you get a good system for $600?”’
repeats Elliot Goldman in disbelief. He is
a salesman for Lyric Hi Fi in Manhattan.
“T'here’s no difference between a $600 sys-
tem and a compact from Sears.” He
wrinkles his nose in disgust. “You have to.
spend between $2000 to $4000, but then
again, a $100,000 system it’s not going to
be.”

Lyric is the candy shop for the high-end
buyer, and owner Michael Kay has been
described by trade magazine Audio Times
as the “high-end guru of hi fi.” Modest
looking from outside, Lyric carries the
latest, most expensive systems. The store
counts Isaac Stern, Marvin Hamlisch and
Cat Stevens among its customers. The not-
so-rich and the merely comfortable need
not apply.

“This is the temple,” Goldman says as
he indicates with a broad sweep of his hand
a roomful of high-end speakers and a gold-
plated cassette deck. Like much audio-
phile gear, the equipment is huge. If this is
the temple, by extension this is audio of
the gods, and is reflected in its size.

Shape is different too. The Infinity Ref-
erence Speakers resemble the monolith in
2001. Also in the same room are cylindrical
brown basket-like speakers which must be
placed dead-center, according to Gold-
man. Against the wall are delicate folding
screens, embellished with fine needle-



point.* The screens” are not-used-to- hide-

speakers—the screens are the speakers—
the Magneplanar systems.

Crouching behind the Infinity speakers
amid a tangle of thick cables is a large
black box which looks like a tremendous
cockroach. It’s a Mark Levinson pre-
amplifier, which along with the Infinity
speakers; a Goldmund turntable, and some
other equipment is part of a system costing
“about $75,000 to $80,000.” Goldman
adds, “As good as it is, it’s not live music.”

| @

Not everyone is allowed access to the
various temples of audio or into the
fraternity of audiophiles. Women and non-
technical men are made to feel—well,
slightly uncomfortable, as if they had wan-
dered into a high mass wearing shorts and
a Batman T-shirt. |

“Non-technical people can be over-
whelmed in audio stores. You don’t really
feel that you belong there,” says Pam Pe-
terson, who is no slouch when it comes to
the technology. Peterson is manager of the
CBS Broadcast Center (long-term plan-
ning), and also one of the few female tech-
nical managers in her field.

The last bastion of male chauvinism
could well be the ear: “There’s a tendency
to dismiss women in this field,” Peterson
says. “Women have different hearing—
especially at the upper end of the scale. A
lot of high-end speakers are designed for
men. To me they sound as if the highs are
overdriven. They sound screechy. Men
have a tendency to dismiss women when
women want more bass. They think it’s
gauche.”

Although Peterson doesn’t spend all
her spare time or money on audio equip-
ment, she does admit to feeling anxious
when her sound system isn’t hooked up.
“The first thing I do whenever I move is set
up the stereo system. It bothers me to go
through the day without music.

- “My stereo system is worth about two-

and-a-half grand,” she says, feeling that
the extra thousands some devotees lavish
on their systems are not worth the money.
“The difference between two grand and
ten grand is not eight grand’s worth of
improvement.” Peterson is relatively at
rest with her equipment, and unlike oth-
ers, doesn’t constantly shop for additions.
“But once every two years,” she says, “I
binge.”
@

Robert Kreisler, president of the New
York Audio Society, tries to limit his audio
shopping to once a week, which, he says,
“is much less frequent than years ago.”
Sitting in his living room in Queens,
Kreisler professes astonishment at the ob-
sessed audiophile. “There are certain peo-
ple who use audio as a means of escape.
They over-emphasize it. The name of the
game is enjoy.”

But Kreisler—unlike many other
audiophiles—is a family man and has
managed to fit audio in his family’s life.
His son and his daughter are avid users of
his system. His wife, Victoria, is somewhat
less enthusiastic.

“Are you an audio nut?” she asks me.
"When told no, she nods in satisfaction and
says, ‘“Good.”

As Kreisler plays his system, his wife
neatens up, then disappears. Later, asked
if she enjoys audio, she replies, “Yuck.”

@ |

For many audiophiles, there’s a high
degree of anxiety involved in displaying
their system—especially when the guest
listener is an outside journalist.
Audiophiles take care of their ears—it’s
their means of attaining a sort of per-
fection. If audiophiles are the ones doing
the choosing, they are also among the
chosen. The first requirement for seeking
perfection is to be able to hear it, and those
with this ability are said to have “golden
ears.” Even the Knights of the Round
Table seeking the Holy Grail had to be
among the pure of heart.

Audiophiles mostly scorn video—
there’s no such thing as “golden eyes.”
“I’ve got enough problems,” said one
audiophile when asked why he didn’t own
video equipment. You don’t have to be
among the select to tell a bad picture from
a clear image. With all its mass-market

appeal; video to many -a-udi-()p-h-iles- is-just.|-

plain old TV.

The quest for perfection is a fluid pro-
cess, and audiophiles frequently change
systems and pieces. This type of rotating
audiophile is best-represented by Ed
Stone, a sort of worshipper of Our Lady of
Perpetual Motion. Stone, a retired New
York City detective (I later learn this is not
his real name. He is a cautious man),
trades or acquires at least one piece of
equipment each week from his Brooklyn
penthouse. 0

In his hunt for the best, Stone makes
calls around the countty and sometimes
overseas. His monthly phone bills total
over $200. Stone also checks out the people
he’s buying from, and, careful man that he
18, is reluctant to part with his secrets of
how he finds his new stuff.

“I spend a lot of time on the phone,” he
says, leaning back on his couch in his large.
and, curiously enough, uncrowded apart-
ment. “I’'m always looking for something I
can get rid of or pick up. Sure there are

‘things I don’t get around to doing. Some-

times I have to break a date with a woman
to be available for someone coming over to
do a repair. When something doesn’t work,
it can drive you to despair. You're willing
to make some sacrifices to get it fixed.”

Where is all this equipment? Is it in the
closets? Is it kept in storage.? As Stone
escorts me to the door at the end of the
interview, he gestures toward his large
bedroom. Above the bed is a large canopy.
At the side of the bed boxes of audio
equipment worth thousands of dollars are
neatly stacked up. The pile reaches to the
canopy.

i e |

If Ed Stone represents the audiophile’s
quest for perfection, then Jim Galate is a
portrait of a man who has made peace with
his audio equipment. A successful com-

.| mercial and fashion photographer,

Galate’s impish good looks, shining eyes,
and obvious pleasure in his stereo system
are reflections of his satisfied state. Galate
is a_happy man.

“I’ve been through six or seven stereo
systems,” Galate says. “This is the result.”
We three—Galate’s girlfriend, Galate, and
myself—are sitting on Galate’s brown vel-
vet modular sofa. The combination of the
music and the luxurious East Side apart-
ment makes this listen a svbaritic ex-
perience.

‘The rock music is very good and very
loud. (My ears will hurt for several days
after this encounter.)

“At this level, change doesn’t come
rapidly,” he says enthusiastically. “If you

change something with your system, it |.

makes an enormous difference.”

It hadn’t always been that way. Galate
has paid his dues, in an auditory sense,
with loss of sleep, the constant buying and
testing and rejecting of equipment—the
marks of an obsession. “I’ve been at that
stage,” he says. “It’s constant frustration.
I didn’t go to work for weeks.” Adds his
girlfriend, “He didn’t sleep.”

“T slept,” he counters, “but not very
well. At that stage you go through—it
borders on emotional sickness.”

(Galate is not interested in the technical
side of audio, and it’s obvious he is in it for
the sheer pleasure and excitement. While
playing different selections, he keeps up a
running dialogue in my left ear about the
music. “I’'m not a technical audiophile. I'm
more interested in the emotional ex-
perience of the music that’s revealed in a
flat disc.”’As I wrote down his components,
which include Snell speakers, Linn Sondek
turntable, Koetsu cartridge, Audio Re-
search preamplifier, Bryston bass ampli-
fier, and Tandberg open-reel tape deck, he
peers over my shoulder to make sure I'm
getting it right.

Galate gets up and bounces over to his
components. He puts a Japanese record of
electronic music on the turntable and a
tape of German electronic music on the
deck. He plays them simultaneously, hap-
pily switching from the German to the
Japanese to demonstrate the influence of
one on the other. Still switching, he turns
to me and asks rhetorically, “Is it worth
tHe $15,000 to $20, 000‘?” He smiles. “You
betcha.” . . s}
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FREE CLINICS AND SEMINARS. RSVP only.

ADCOM cartridge clinic.
Bring your phono cartridge (any make) for performance evaluation by computer.
Nov. 12, 1—9 PM. and Nov. 13, 12—6 PM.
NAKAMICHI tape recorder clinic.
Bring your cassette or reelHo-reel deck for a complete analysis of performance.
Nov. 19, 1—9 AND Nov. 20, 12— 6 PM.
MISSION loudspeaker seminar.
Presentation by factory personnel. Incredibly informative.
Dec. 3, 1—9 PM. AND Dec. 4, 12—6 PM.
List Price Sale Price
ADS 710Ill Speakers (D) $700./pr $529./pr
ADS 42011l Speakers (D) - s320.pr $239./pr
AR 5 Speakers (M $435./pr $149./pr
Audio Control 520B Equalizer (D) $129. $89. -

, Audio Research SP6B Preamp (D) $1495. Call for price
Audio Research SP4A Preamp (T $1195. $500.
Audio Research D60Amp (D) §1795. $950.

B & O 3000 Turntable - M $300. $420.
B & O 8000 Cassetie Deck (D)  s1000. 9659.
B & O $75 Speakers | (D) $680./pr $450./pr
B & O 1900 Receiver (D) $550. $395.
B & W DM-16 Speakers (Rosewood) (D) $4970./pr $4500./pr
B & W 802 Speakers (D) §2290./pr $41800./pr -
M. A. Cotter PSC-2 Phono Section M $600. $525. for both
M. A. Cotter PW-2 Power Supply M $450. -
M. A. Cotter B-2 Isolation Base (D) $240. $450.
Dahiquist DQ-1W Subwoofer- - (D) $350. $195.
Dahiquist DQ-LP1 Crossover (D) $350. $495.
Dynaco Pat-5 Preamp M $399. $159.
Dynaco Pat-4 Preamp (T) $229. $99.
Fidelity Research FR64SS Tonearm (D) $735. $489.
Fidelity Research FR54 ToneArm ' (N) $250. $189.
Grace Linn-Mod 7071l Tonearm (N) $235. $479.
IMF TLS-50 Speakers (M $4200./pr $550./pr
Kenwood KD4033 Turntable () $90. $49.
Klipsch Heresy Speakers (D) $692./pr $580./pr
Kloss Novabeam Projection T.V. (D) $3450. $2600.
Macintosh MA5100 Integrated Amp M $450. $250.
Marantz 3300 Preamp (M $£450. $250.
-Marantz 1208 Tuner (1) = s530. $350.
Marantz 250 Power Amp (T) $600. $300.
Marcof PPA-1H Pre-Preamp (D) $130. $90.
Marcof PPA-2 Pre-Preamp (D) $250. $189.
NAD 6040 Cassette Deck (D) $275. $475..
Nakamichi 730 Receiver (D) $1395. $999.
Nakamichi 610 Preamp/Mixer (N) $680, $499.
Nakamichi 410 Preamp (D) $370. $190.
OHM C2 Speakers (N) - $600./pr - $499.Ipr
OHM | Speakers (D) $4500 /pr $1125./pr
OHM L (Factory Reconditioned) Speakers (N) $440./pr $300./pr
OHM E (Factory Reconditioned) Speakers  (N) $280./pr $149./pr
Phase Linear 30001l Preamp (T) $580. $229.
Pioneer (Series 20) PLC590 Turntable (N) $550. $259.
PS Audio LCC Preamp (T $229. $99.
Pyramid Metronome 3 Speakers (D) $2650./pr $1300./pr
Revox B77 Open Reel Tape Recorder (D) $1650. $1250.
SAE Mark XXX Preamp : M $200. $100.
SAE Mark XXX1B (T) $250. $100.
Sony STR 3800 Receiver (T) $280. $129.
Thorens TD 4125Il Turntable (T) 5410, $279.
Yamha M-2 Power Amp (D) $4200. $849.
Yamaha C-4 Preamp (D) 5570. $399.
Yamaha A-1 Integrated Amp (D) $630. $379.
Yamaha A-550 Integrated Amp (N) $265. $190.
Yamaha P-450 Turniobie (D) S490. 1 $4155.
Yamaha NS-10M Speakers (D) $340./pr $240./pr
Yamaha NS-4 Speakers (N) $220./pr $450./pr .
(M=Trade-in. (D)=Demo. (N)=New
Trade-ins have 90-day parts and labor warranty.
- Demos and new models have full manufacturer’'s warranty.
Music for your home. We make it simple.
iNNOVQLIVE aliDi0
482 HENRY STREET e BROOKLYN HEIGHTS, N.Y. 11201
(212) 596-0888

k Fasy to reach by train or car, Parking nearby. Call for directions )




